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Session Outline

 The written material contains information that is

helpful to plan fiduciaries, but the presentation
will focus on the relationship with your
Investment consultant.

— Basic fiduciary obligations

— Types of investment consulting arrangements
— Portfolio construction and management

— Importance of asset allocation

— Discipline in times of market volatility
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Basic Fiduclary Duties

Duty of Loyalty

Duty of Care

Exclusive Benefit Rule

Duty to Comply With Plan Documents
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What Type of Investment Consulting
Arrangements Are Available?
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What Is an Outsourced Chief
Investment Office (OCI10)?

OCIQOs provide a full suite of investment management,
fiduciary oversight and operational services, allowing
institutions to focus on big-picture items

Global OCIO Assets Are Rising ($billions)?

ofo
69 3,337
2.922 -

1,969

2018 2020 2022 ]

1 The Cerulli Report: U.S. Outsourced Chief Investment Officer Function 2023.

Benefits of outsourcing:
Portfolio customization

Potentially lower fees and costs

Institutional controls
and governance

Quicker trade execution due
to market proximity

No need to hire additional staff

104.2-6




A Multifactor Approach to Portfolio Building

6

Risk
Management
and
Monitoring

)

Portfolio
Construction

2

Investment
Policy
Statement

3

Asset
Allocation

The investment process
should be rooted in three
central tenets:

Market inefficiencies
present opportunities
Client customization
Is essential
Risk management

IS integral to delivering returns
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Non-Market Factors That Influence

Taft-Hartley Portfolio Construction

Cash flow, including
Plan funded contributions and

tat
status ‘ ‘ distributions

variance in future

Union Plan's toleration of
preferences

@ distributions
Industry and @ Age of plan
workforce dynamics and number of
(growing/shrinking) beneficiaries

PBGC premiums ‘ Liquidity needs /

capacity to harness
and other fees the liquidity premium

PBGC premiums are fees paid to the Pension Benefit Guaranty Corporation (PBGC), an independent entity that insures retirement benefits for defined benefit plan participants.
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ODbjectives of an

Investment Policy Statement

» Clarifies a statement of purpose.

» Defines roles and responsibilities for fiduciaries, including Trustees,
Investment Committee, Investment Consultant
and Investment Managers.

» Defines plan’s regulatory oversight
« Defines investment goals, objectives and risk parameters.

» ldentifies appropriate asset allocation policy targets, ranges,
and provides guidelines for managing risk.

e QOutlines requirements for cash flow, liquidity constraints,
actuarial return target, spending policy

* Documents policy constraints and restrictions
(e.g., allowable investments).

« Defines extra-investment considerations—Impact requirements
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Why Is Investment Policy Important?

. . O . .
S+ Itsrequired by law, under the — It defines a plan’s investment
AL Uniform Prudent Management of Py goals and objectives
o o Institutional Funds Act =
™ .
It creates a written reference for
,_/ ongoing investment
", X Considered a best practice under i recommendations and decisions
-'.'.::'-'-'-'_'F-'# E’--""J:J ERISA
[
) TR T
<fr = It documents institutional
It provides the opportunity to s/~~~ memory for the fund
N interview the board / Investment -
. ) Committee members on policy s
N issues and_ determine risk t_oIerance < | O It provides for delegation of
and extra-investment considerations & 5 responsibilities
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Critical Issues Affecting
Investment Policy

Corporate
Governance

Behavioral Portfolio
Decision-Making Construction

Delegation

Markets
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Asset Allocation—The Most Important

Determinant of Risk Exposures and
Investment Outcomes

Potential Sources of Return Variation

Asset Allocation Strategy,
91%
Other Factors, 2%

Market Timing, 2%

Security Selection, 5%

Source: Roger G. Ibbotson. Does Asset Allocation Policy Explain 10, 90 or 100 Percent of Performance? Financial Analyst Journal, January/February 2000; Brinson, Singer and Beebower.
Determination of Performance Il: An Update, Financial Analyst Journal, May/June 1991. Based on US pension-fund data from 1977 to 1987

Past performance is no guarantee of future results. Estimates of future performance are based on assumptions that may not be realized. This material is not a solicitation of any offer to buy
or sell any security or other financial instrument or to participate in any trading strategy. Please refer to important information, disclosures and qualifications at the end of this material.
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Effective Asset Allocation Depends on

Understanding Both Risk and Return

Annvalized Risk and Return of Asset Classes

- . Example for [l ive P Cnl
Various asset classes tend to have different e Tor Tutratve Tuposes Oy

risk and return characteristics.

Typically, the higher the potential risk, the Equity
higher the potential return for an asset class,
and the lower the risk, the lower the
potential return.

Alternatives

20-Year Annualized Risk and Return

Monthly data as of July 31, z024 Fixed Income

Potential Return

Annualized Annualized
Return Volatility

Asset Class

Cash/ Cash
Alternatives

(Low) RISK (High)

Source: FactSet, Bloomberg, Morgan Stanley Wealth Management Global Investment Office. Cash is represented by 90-Day T-bills: Citigroup 3M T-Bill Index; Equity by US Large Cap
Equities: S&P 500 Index; Fixed Income by US Investment Grade Bonds: Bloomberg US Aggregate Index; Alternatives by HFRI Fund Weighted Composite Index.

This slide is an educational presentation of performance that reflect an allocation of assets by type or class, which may educate investors about historical trends regarding asset classes.
These are not investable securities, and the returns displayed do not account for any applicable advisory fees or expenses. However, in an advisory relationship there will be applicable
advisory fees and expenses, the deduction of which, when compounded over a period of years, would decrease returns.

Past performance is no guarantee of future results. Estimates of future performance are based on assumptions that may not be realized. This material is not a solicitation of any offer to
buy or sell any security or other financial instrument or to participate in any trading strategy. Please refer to important information, disclosures and qualifications at the end of this material
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Horizon Survey of Capital Market

Assumptions: 2024 Edition

Deviation
US Equity — Large Cap 6.46% 6.96% 16.52%
US Equity — Small/Mid Cap 7.07% 7.50% 20.57%
Non-US Equity — Developed 7.08% 7.52% 18.06%
Non-US Equity — Emerging 7.70% 8.24% 23.61%
US Corporate Bonds — Core 4.93% 4.88% 5.90%
US Corporate Bond — Long Duration 5.05% 5.16% 10.98%
US Corporate Bonds — High Yield 6.13% 6.36% 9.94%
Non-US Debt — Developed 3.66% 3.71% 7.33%
Non-US Debt — Emerging 6.17% 6.28% 10.76%
US Treasuries (Cash Equivalents) 3.68% 3.43% 1.10%
TIPS (Inflation-Protected) 4.38% 4.27% 6.10%
Real Estate 6.06% 6.17% 16.61%
Hedge Funds 5.90% 6.17% 8.03%
Commodities 4.92% 4.95% 17.81%
Infrastructure 7.26% 7.36% 16.02%
Private Equity 9.09% 9.71% 22.57%
Private Debt 8.32% 8.44% 12.00%
Source: Horizon Actuarial 2024 Survey of Capital Market Assumptions
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The Science of Optimized Asset Allocation

Asset Allocations (%)
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Important: The projections or other information generated by the Wealth Strategies Analysis Tool regarding the likelihood of various investment outcomes are hypothetical in nature, do
not reflect actual investment results, and are not guarantees of future results. Results generated by a Monte Carlo analysis will vary with each use and over time because each portfolio

simulation is randomly generated.
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Strategic Efficient Frontier

Remains Historically Flat

Past Seven Years
10% Current Seven-Year Forecast

8% 50% Stocks
30% Bonds
20% Alts \
= &
5 g0 ~ . . . + 100% Stocks
-
N
= 100% Bonds
> 4%
c
c
< 60% Stocks
40% Bonds
2%
o%
4% 6% 8% 10% 12% 14% 16%

Annualized Standard Deviation (risk)

Source: Bloomberg, FactSet, Morgan Stanley Wealth Management GIC as of Feb. 29, 2024. Stocks are represented by the MSCI All Country World Index, bonds by the Bloomberg US
Aggregate Index and alternatives by the HFRI Fund-Weighted Composite. Past performance is no guarantee of future results. Estimates of future performance are based on assumptions
that may not be realized. This material is not a solicitation of any offer to buy or sell any security or other financial instrument or to participate in any trading strategy. Please refer to

important information, disclosures and qualifications at the end of this material.
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Market Timing Can Be a Costly Strategy

Market timing is difficult for any investor. What's more, it runs the risk of missing out on the market’s best days, which are crucial for
long-run returns.
The Best Days Often Happen During the Waorst Times?® Stay Invested to Ensure You Don't Miss the Market's Best Days®
5&P goo Total Returns in 2020 Annualized Total Returns of 5&F goo Since 1950° as of August o8, 201
12 I Top 5 Days of Year
= 5&P 5oo 12%
S&P oo Without Top 5 Days 10.4%
1.1
o
1 7-2%
Illll. :
5
L] E e 5.0
0.9 " B
| | é
A — 3.2%
0.8 g 3%
1.5%
0.7 . o.0%
- B
0.6 -1.3%
_3“
I e L L T Mo Lessig Less3o Lessgg LessGo Lessys Lessgo
Jan Feb Mar Apr May Jun Jul Awg Sep Oct Mov Dec Missed| Best Best Best Best Best Best
20 'z20 20 '20 "20 20 "20 20 '20 ‘20 '"20 ‘20 Days Days Days Days Days Days Days
Source: Bloomberg, FactSet, Morgan Stanley Wealth Management GIO. (1) Best days are defined as the days with the highest single-day returns in the S&P 500. (2) Down markets
defined as a 10% of greater decline from trailing one year peak in S&P 500. Past performance is no guarantee of future results. Estimates of future performance are based on assumptions
that may not be realized. This material is not a solicitation of any offer to buy or sell any security or other financial instrument or to participate in any trading strategy. Please refer to
important information, disclosures and qualifications at the end of this material.
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Manager Due Diligence Process

Quantitative analysis

Qualitative analysis

Comprehensive governance and oversight of recommendations

Ongoing investment and operation monitoring
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Manager Selection: What Do We Look For?

INVESTMENT PROCESS
AND CHARACTERISTICS

» Talented and deep investment team
* Clearly articulated, repeatable and

consistent process
» High conviction portfolio
* Additive top-down process
» Strong risk management

» Duration and yield curve
management

» Disciplined buy and sell process

e OQutperformance driven
by security selection

BUSINESS

Equitable distribution
of employee ownership

» Strong business leadership

» Strong investment culture

» Low personnel turnover

* Reasonable succession planning
» Diversified, stable asset base

* Investment professional
contracts

» Alignment of interests
with clients

OPERATIONS
AND COMPLIANCE

Documented policies and
procedures

Clear and equitable trade
rotations

Representative composite
performance

Reasonable asset levels
Reasonable fees

Clean regulatory history
Documented code of ethics

Institutional-quality
infrastructure
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What Should Trustees Expect,

and When Should a Change Be Considered?

* Industry knowledge, experience, and expertise
— Understanding of plan and bargaining parties

* Timely, effective communication and reporting
— Before, during, and after meeting
— During periods of volatility

 Periodic asset allocation reviews

* Proactive monitoring of fees
— Custody, managers, commingled options, etc.
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Investment Fee Considerations

1. Consulting Fee Asset based or hard dollar?

2. Investment Management Fees Does your consultant have the ability to negotiate
fees and investment minimums with managers?

3. Trading Costs What is the cents-per-share cost for placing trades
In your accounts? Does your consultant provide an
avenue for no cost trading?

4. Custody Costs Where are your assets being custodied and
what is the cost for that custody?
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CVAELCEWEVE

* An effective working relationship with your

Investment consultant is key to success Your Feedback
Is Important.

— It is important to have a trusted, Please Scan

experienced partner to serve your This QR Code.
participants and beneficiaries
— You are judged on the investment Session Evaluation

management process, not outcomes

— An effective consultant will be proactive
and able to communicate effectively
to all constituents

— Don’t be afraid to ask questions and demand
more from your consultant
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Appendix
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Who Is a Plan Fiduciary?

» A person or entity that is not a
named fiduciary will still be
deemed a plan fiduciary under
ERISA Section 3(21) if they:

— Render Investment Advice
for a fee

— Have any discretionary authority
or control regarding management
of the plan, or over the
management or disposition
of its assets; or

— Have any discretionary authority
for the administration of the plan.

An “Investment Manager”
under ERISA Section 3(38)
is a fiduciary who:

— Has the power to manage, acquire
or dispose of any asset of the plan

— Is a Registered Investment Advisor
(RIA), bank or insurance company

— Has acknowledged in writing that
they are a fiduciary with respect
to the plan
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How to Select and Monitor a Section

3(38) Investment Manager or a Section
3(21) Investment Advice Fiduciary

Is the 3(38) Investment manager or 3(21) How are potential conflicts of interest 9. Have there been any changes to the
investment advice fiduciary adequately addressed in the contract or ADV? Atre investment manager/adviser’s organization’s
insured? It is important to also evaluate the proprietary investment options explicitly written fiduciary status in relation to the
financial health of the organization beyond prohibited/excluded from the contract? plan?
Ir:]()ssL:{ia(‘;Zed_f:rol\:)Vnz et\?i(:yz;dv\crig;yazgre]ls does Has the ir_1vestment manager/adviser’s 10. Has the ir_1vest_ment manager/adviser’s
the organization have to support potential _organl_zatl_on been the subject of an organlzatlo_n disclosed all sources of
claims? investigation by any regulatory or compensation?
government agency relating to their ERISA . .

Does the 3(38) investment manager or 3(21) fiduciary service? 1. tht are the investment manager/adviser's
investment advice fiduciary have an . . Sec_tlon 3(38)/3(21) assets and plans under
investment process which conforms to that of Havg regulator_s or |ndependent auditors advisement?

“ ” routinely examined the investment - .
an “expert”? 12. Does the organization have appropriate

What are the composition and credentials of
its investment team? How many professionals
support the investment process? Does the
firm have appropriate resources and
processes to prudently cover all asset
categories offered to plan participants (i.e.,
stable value)?

manager/adviser’s organization?

Has the investment manager/adviser’s
organization ever been the subject of any
litigation?

Have there been any material changes t the
investment manager/adviser’s organization’s
written fidelity bond or errors and omissions
insurance?

policies and internal controls relating to
ERISA 3(38) and 3(21) services?
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Ongoing Monitoring of Investment Fiduciaries

1. Has the investment manager/adviser
acknowledged in writing that it is
considered a plan fiduciary?

2. Has the Investment manager/adviser
delivered all promised fiduciary reports
to the plan sponsor?

3. Has the investment manager/adviser
assisted in the development of the
Investment Policy Statement for the
plan?

4. Has the investment manager/adviser
selected plan investment options
consistent with the Investment Policy
Statement?

5. Does the investment manager monitor
(and replace, as necessary) investment
options consistent with the plan’s
Investment Policy Statement? Does the
investment adviser monitor (and
recommend, as necessary) the
replacement of investment options
consistent with the plan’s Investment
Policy Statement?

Does the investment manager/adviser
report performance compared to peer
groups, appropriate benchmarks, and
strategy objectives?

Does the investment manager provide
adequate rationale and documentation
for investment changes it makes? Does
the investment adviser provide adequate
rationale and documentation for
investment changes it recommends?

Are there periodic meetings to explain

the plan’s investment performance, and
interim communications when requires,
with a written report for every meeting?

Does the investment manager work with
your provider to execute fund changes?

10. Since the investment manager/adviser
first became a plan fiduciary, have there
been any changes to the management or
ownership of the investment
manager/adviser’'s organization?

11. Since the investment manager/adviser
first became a plan fiduciary, have there
been any organizational changes to the
investment manager/adviser’s
organization that may impact plan
management?

12. Since the investment manager/adviser
first became a plan fiduciary, has the
investment manager/adviser’s
organization’s status under the
Investment Advisers Act of 1940
change?
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Disclosures
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Important Information

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member SIPC, and not a bank. Where appropriate, Morgan Stanley Smith Barney LLC has entered into arrangements
with banks and other third parties to assist in offering certain banking related products and services.

Investment, insurance and annuity products offered through Morgan Stanley Smith Barney LLC are: NOT FDIC INSURED | MAY LOSE VALUE | NOT BANK
GUARANTEED | NOT A BANK DEPOSIT | NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY

Although the statements of fact and data in this proposal have been obtained from, and are based upon, sources that we believe to be reliable, we do not guarantee their accuracy,
and any such information may be incomplete or condensed. All opinions included in this material constitute our judgment as of the date of this material and are subject to change
without notice. This material is provided for informational purposes only and is not intended as an offer or solicitation with respect to the purchase or sale of any security or to
participate in any trading strategy.

Legal and Tax Information:

When Morgan Stanley Smith Barney LLC, its affiliates and Morgan Stanley Financial Advisors and Private Wealth Advisors (collectively, “Morgan Stanley”) provide “investment advice
regarding a retirement or welfare benefit plan account, an individual retirement account or a Coverdell education savings account (“Retirement Account”), Morgan Stanley is a
“fiduciary” as those terms are defined under the Employee Retirement Income Security Act of 1974, as amended (“ERISA”), and/or the Internal Revenue Code of 1986 (the “Code™),
as applicable. When Morgan Stanley provides investment education, takes orders on an unsolicited basis or otherwise does not provide “investment advice”, Morgan Stanley will not
be considered a “fiduciary” under ERISA and/or the Code. For more information regarding Morgan Stanley’s role with respect to a Retirement Account, please visit
www.morganstanley.com/disclosures/dol. Tax laws are complex and subject to change. Morgan Stanley does not provide tax or legal advice. Individuals are encouraged to consult
their tax and legal advisors (a) before establishing a Retirement Account, and (b) regarding any potential tax, ERISA and related consequences of any investments or other
transactions made with respect to a Retirement Account.

Clients should consult their tax advisor for matters involving taxation and tax planning and their attorney for matters involving trust and estate planning, charitable giving,
philanthropic planning and other legal matters.

The sole purpose of this material is to inform, and it in no way is intended to be an offer or solicitation to purchase or sell any security, other investment or service, or to attract any
funds or deposits. Investments mentioned may not be appropriate for all clients. Any product discussed herein may be purchased only after a client has carefully reviewed the
appropriate materials. Morgan Stanley Wealth Management has not considered the actual or desired investment objectives, goals, strategies, guidelines, or factual circumstances of
any investor in any fund(s). Before making any investment, each investor should carefully consider the risks associated with the investment, as discussed in the applicable offering
memorandum, and make a determination based upon their own particular circumstances, that the investment is consistent with their investment objectives and risk tolerance.

All expressions of opinion are subject to change without notice and are not intended to be a forecast of future events or results. Further, opinions expressed herein may differ from
the opinions expressed by Morgan Stanley Wealth Management and/or other businesses/affiliates of Morgan Stanley Wealth Management.

Past performance is no guarantee of future results. Actual results may vary. Diversification does not assure a profit or protect against loss in a declining market.
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Differences between a brokerage and an investment advisory relationship:

You should understand the differences between a brokerage and advisory relationship. When providing you brokerage services, our legal obligations to you are governed by the
Securities Act of 1933, the Securities Exchange Act of 1934, the rules of self-regulatory organizations such as the Financial Industry Regulatory Authority (FINRA), and state securities
laws, where applicable. When providing you advisory services, our legal obligations to you are governed by the Investment Advisers Act, Federal statues and regulations relating to
retirement accounts, and applicable state securities laws. These latter advisory obligations govern our conduct and disclosure requirements, creating a legal standard which is
referred to as a “fiduciary” duty to you. We also may have a fiduciary duty to you, with respect to brokerage retirement accounts. Please reach out to your Financial Advisor if you
have questions about your rights and our obligations to you, including the extent of our obligations to disclose conflicts of interest and to act in your best interest. For additional
answers to questions about the differences between our advisory and brokerage services, please consult with your Financial Advisor or review our Understanding Your Brokerage and
Investment Advisory Relationships brochure available at https://www.morganstanley.com/wealth-relationshipwithms/pdfs/understandingyourrelationship.pdf.

Investment Advisory Programs:

Morgan Stanley offers investment program services through a variety of investment programs, which are opened pursuant to written client agreements. Each program offers
investment managers, funds and features that are not available in other programs; conversely, some investment managers, funds or investment strategies may be available in more
than one program. Morgan Stanley's investment advisory programs may require a minimum asset level and, depending on a client's specific investment objectives and financial
position, may not be appropriate for the client. Please see the applicable program disclosure document for more information, available at www.morganstanley.com/ADV or from your
Financial Advisor. Transitioning from a brokerage to an advisory relationship may not be appropriate for some clients.

The investment management services of Morgan Stanley Smith Barney LLC and investment vehicles managed by Morgan Stanley Smith Barney LLC or its affiliates are not guaranteed
and could result in the loss of value to your account. You should note that investing in financial instruments carries with it the possibility of losses and that a focus on above-market
returns exposes the portfolio to above-average risk. Performance aspirations are not guaranteed and are subject to market conditions. High volatility investments may be subject to
sudden and large falls in value, and there could be a large loss on realization which could be equal to the amount invested.

Indices are unmanaged. An investor cannot invest directly in an index.

For index, indicator and survey definitions referenced in this report please visit the following: https://www.morganstanley.com/wealth-investmentsolutions/wmir-definitions

The guest speaker is neither an employee nor affiliated with Morgan Stanley Smith Barney LLC. Opinions expressed by the guest speaker are solely his or her own and do no
necessarily reflect those of Morgan Stanley Smith Barney LLC.
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General Risks of Investing:

You should note that investing in financial instruments carries with it the possibility of losses and that a focus on above-market returns exposes the portfolio to above-average risk.
Performance aspirations are not guaranteed and are subject to market conditions. High volatility investments may be subject to sudden and large falls in value, and there could be a
large loss on realization which could be equal to the amount invested.

Asset allocation, diversification and rebalancing do not assure a profit or protect against loss. There may be a potential tax implication with a rebalancing strategy. Please consult
your tax advisor before implementing such a strategy.

Non diversification is attributed to a portfolio that holds a concentrated or limited number of securities; a decline in the value of these investments would cause the portfolio's overall
value to decline to a greater degree than a less concentrated portfolio. Portfolios that invest a large percentage of assets in only one industry sector (or in only a few sectors) are
more vulnerable to price fluctuation than those that diversify among a broad range of sectors.

Value and growth investing also carry risks. Value investing involves the risk that the market may not recognize that securities are undervalued and they may not appreciate as
anticipated. Growth investing does not guarantee a profit or eliminate risk. The stocks of these companies can have relatively high valuations. Because of these high valuations, an
investment in a growth stock can be more risky than an investment in a company with more modest growth expectations.

Investors should carefully consider the investment objectives, risks, charges and expenses of a mutual fund/exchange traded fund before investing. The
prospectus contains this and other information about the fund. To obtain a prospectus, contact your Institutional Consultant or visit the fund company’s
website. Please read the prospectus carefully before investing.

Key Asset Class and Security Type Risk Considerations:
Alternative Investments

The asset allocation recommendations provided to you in this report may include allocations to alternative asset classes. It is important to note that Alternatives may be either
traditional alternative investment vehicles or non-traditional alternative strategy products. Traditional alternative investment vehicles may include hedge funds, fund of hedge funds
(both registered and unregistered), private equity, and private real estate or managed futures funds. Non-traditional alternative strategy products may include open-end mutual funds
and ETFs. These non-traditional products also seek alternative-like exposure but have significant differences from traditional alternative investments.

The risks of traditional alternative investments may include: high liquidity, speculative and not appropriate for all investors, loss of all or a substantial portion of the investment due to
leveraging, short-selling, or other speculative practices, volatility of returns, restrictions on transferring interests in a fund, potential lack of diversification and resulting higher risk due
to concentration of trading authority when a single advisor is utilized, absence of information regarding valuations and pricing, complex tax structures and delays in tax reporting, less
regulation and higher fees than open-end mutual funds, and risks associated with the operations, personnel and processes of the manager. Non-traditional alternative strategy
products may employ various investment strategies and techniques for both hedging and more speculative purposes such as short-selling, leverage, derivatives and options, which
can increase volatility and the risk of investment loss.
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Fixed Income

Investing in fixed income securities involves interest rate risk, credit risk, and inflation risk. Interest rate risk is the possibility that bond prices will decrease because of an interest
rate increase. When interest rates rise, bond prices, and the values of fixed income securities generally fall. Credit risk is the risk that a company will not be able to pay its debts,
including the interest on its bonds. Inflation risk is the possibility that the interest paid on an investment in bonds will be lower than the inflation rate, decreasing purchasing power.

Ultra-Short Fixed Income

Ultra-short bond funds are mutual funds and exchange-traded funds that generally invest in fixed income securities with very short maturities, typically less than one year. They are
not money market funds. While money market funds attempt to maintain a stable net asset value, an ultra-short bond fund's net asset value will fluctuate, which may result in the
loss of the principal amount invested. They are therefore subject to the risks associated with debt securities such as credit and interest rate risk.

Non-US Fixed Income

Foreign fixed income securities may involve greater risks than those issued by U.S. companies or the U.S. government. Economic, political and other events unique to a country or
region will affect those markets and their issues, but may not affect the U.S. market or similar U.S. issuers.

Inflation-Linked Securities

These securities adjust periodically against a benchmark rate, such as the Consumer Price Index (CPI). They pay a coupon equal to the benchmark rate, plus a fixed 'spread’ and
reset on a periodic basis. The initial interest rate on an inflation linked or floating security may be lower than that of a fixed-rate security of the same maturity because investors
expect to receive additional income due to future increases in CPI, or the linked reference interest rate. However, there can be no assurance that these increases will occur.

High Yield Fixed Income

High yield fixed income securities, also known as “junk bonds”, are considered speculative, involve greater risk of default and tend to be more volatile than investment grade fixed
income securities.

Municipal Fixed Income

Income generated from an investment in a municipal bond is generally exempt from federal income taxes. Some income may be subject to state and local taxes and to the federal
alternative minimum tax. Capital gains, if any, are subject to tax.
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Equity

Investing in stock securities involves volatility risk, market risk, business risk, and industry risk. The prices of stocks fluctuate. Companies paying dividends can reduce or cut payouts
at any time. Volatility risk is the chance that the value of a stock will fall. Market risk is the chance that the prices of all stocks will fall due to conditions in the economic environment.
Business risk is the chance that a specific company's stock will fall because of issues affecting it such as the way the company is managed. Industry risk is the chance that a set of
factors particular to an industry group will adversely affect stock prices within the industry.

Small/Mid Cap Equity

Stocks of small and medium-sized companies entail special risks, such as limited product lines, markets, and financial resources, and greater market volatility than securities of larger,
more established companies.

International/Emerging Markets Equities

Foreign investing involves certain risks not typically associated with investments in domestic corporations and obligations issued by the U.S. government, such as currency
fluctuations and controls, restrictions on foreign investments, less governmental supervision and regulation, less liquidity and the potential for market volatility and political instability.
In addition, the securities markets of many of the emerging markets are substantially smaller, less developed, less liquid and more volatile than the securities of the U.S. and other
more developed countries.

Structured Investments

An investment in structured investments involves risks. These risks can include but are not limited to: fluctuations in the price, level or yield of underlying asset(s), interest rates,
currency values and credit quality, substantial loss of principal, limits on participation in appreciation of underlying asset(s), limited liquidity, credit risk, and/or conflicts of interest.
Many structured investments do not pay interest or guarantee a return above principal at maturity. Investors should read the security's offering documentation prior to making an
investment decision.
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Morgan Stanley Wealth Management Global Investment Committee:

Morgan Stanley Wealth Management Global Investment Committee provides guidance on asset allocation recommendations through the creation and maintenance of the model
portfolios called the GIC Asset Allocation Models. The GIC Asset Allocation Models have both strategic allocations (seeking to maximize returns in the long run) and tactical allocations
(seeking to maximize returns over a shorter period). The asset allocation recommendations in the GIC Asset Allocation Models can then be implemented by us in either a brokerage
account or an investment advisory account, tailored to your specific financial needs and situation, your risk tolerance and subject to any reasonable investment restrictions imposed
by you.

The GIC was formed in August 2009 and is currently made up of senior professionals from Morgan Stanley and its affiliates, Morgan Stanley & Co. LLC and Morgan Stanley
Investment Management Inc. The GIC Asset Allocation Models are not available to be directly implemented as part of an investment advisory service and should not be regarded as a
recommendation of any Morgan Stanley investment advisory service. The GIC Asset Allocation Models do not represent actual trading or any type of account or any type of
investment strategies and none of the fees or other expenses (e.g. commissions, mark-ups, mark-downs, advisory fees, fund expenses) associated with actual trading or accounts
are reflected in the GIC Asset Allocation Models which, when compounded over a period of years, would decrease returns.

Graystone Consultants and Morgan Stanley Financial Advisors can conduct their business in several ways: individually, as a member of a team of Financial Advisors, or through the
formation of a Strategic Partnership with another Financial Advisor or team of Financial Advisors. A Strategic Partnership is an arrangement between a Financial Advisor or a team of
Financial Advisors with another Financial Advisor or team of Financial Advisors that has a unique focus or knowledge regarding a specific business concentration, product area and/or
client type. If your account is with an individual Financial Advisor, that Financial Advisor services all facets of your account. If your account is with a Financial Advisor who is a
member of a team, any Financial Advisor on the team can service your account. If your Financial Advisor is part of a Strategic Partnership, his or her role in that Strategic Partnership
may be limited to a specific business and/or product area and may not cover all facets of your account. The use of the terms “Partner” or “Strategic Partner” and/or “Partnership” or
“Strategic Partnership” are used as terms of art and not used to imply or connote any legal relationship.

The investments listed may not be appropriate for all investors. Morgan Stanley Smith Barney LLC recommends that investors independently evaluate particular investments and
encourages investors to seek the advice of a Financial Advisor. The appropriateness of a particular investment will depend upon an investor's individual circumstances and objectives.

© 2024 Investments and services offered through Morgan Stanley Smith Barney LLC. Member SIPC.
Graystone Consulting is a business of Morgan Stanley.

CRC3861711 9/24

104.2-33





